


Vonex ASX IPO Offer

Minimum Raise ] .
List price

$6m AUD 500G

MaxXimum Raise

$7m AUD Shares pre IPO 117.6m

Underwritten for Shares post IPO ($7m
Raise) 152.6m

State One Stockbrocking Indicative Market Cap on
Listing $30.5m AUD

Offer closes June 4th
List date June 12th

Timetable is indicative only and is subject to change.






Vonex's Key Business

Vonex is a high-growth IT Telecommunication service
provider, operating through three distinct business pillars

Cloud PBX

Wholesale Retalil

Cloud PBX connections Cloud PBX connections
Billing services VolIP business phones

Internet packages

Traditional telephony products
Mobile packages

National Broadband Network (NBN)

Development

Software Engineering

The product development arm of Vonex
Developed the Cloud PBX software

Planning for launch of the first multi-platform
voice, messaging and social media app,
Oper8tor



What is cloud PBX?

Handsets and mobile devices Connect to the Vonex platform

Cloud PBX is a better system because: e T T oot

1)Reduce costs

2)Highly scalable
3)Advanced Features
4)Regular updates
5)99.9999% availability

6)Users anywhere in the world



Vonex technology wins against global giants

Inabox Chief Executive Damian Kay told CRN (Australian
IT news channel):

"After an exhaustive search of the unified communications
platforms both in Australia and internationally, Inabox is

pleased to have partnered with Vonex Ltd to roll out our
flagship UC product.

Vonex Ltd delivered a market-leading user interface with
drag-and-drop functionality for easy setup and

management. This was a deciding factor in our partnering
with them.”

See full news article — click here



https://www.crn.com.au/news/vonex-targets-50000-users-with-inabox-licensing-deal-452206

Selected Clients — Hosted PBX applications
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Where are we today?

$8m in annual revenue
22,000 active users
Several hundred channel reseller partners in all major capital cities and the

majority of the east coast of Australia covering 90%+ of the population, key to
reaching SME customers




Growth of Vonex

Total PBX active users went from ~11000 to ~22000 in just 36 months
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Global Infrastructure of Vonex

Network strategy enables us to deliver 99.9999% uptime guarantee (6 x 9's)

Philippines office level 1 and level 2
support.

Brisbane office
commercial and retail

- End User

Perth Office and Corporate office Sydney Office Developers

- Network Point of Presence (POP) Melbourne Offce Management

- Vonex Office



What 6 x 9's guarantee really means






Market Share of Key Australian Telco Players (by revenue)

Total market size: $44b — SME market size: $6.6 — $7.9b

Vodafone Otrlers
Vocus 2% 6%
2%

TPG Breakdown by Customer Type %
6%
Individuals 59 - 64%
SME 15-18%

Optus
21%

Enterprise 21 — 24%

Telstra
63%






FY17

NBN Targets to FY20

FY18 FY19
==NBN Activations

Source: NBN Corporate Plan Aug 2017

FY20



Vonex can compete to win market share

SME customer with 10 users (Cost over 5 years)

On-premise PBX

No. of End Users

One-Time Costs (AUD)

On-premise PBX $6,000 -

IP Telephones $2,000

Setup $1,500 -

Programming/ Training $1,500 $1,000

Upgrades $2,000 -

After- Sales Costs

Maintenance Contract $6,000 i Note: Scenario analysis based on a
Hosted PBX Charge i $6,000 10-staff small business premise,
Telco Costs (Lines & Toll Charges) $46,800 $17,970 factoring identical requirements over
System Support $2,550 5 years using publicly available

Total Cost $66,3 50 $2697O pricing from other providers.
Cost Saving (Vendor / Vonex %) 246% 100%







Growth of Vonex

Vonex has been able to grow rapidly on the back of its technology competencies,
without marketing or the benefit of churn from the NBN.

Post IPO we expect significant exponential growth to occur.
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P&L's — Vonex Subs (Wholesale & Retall

» The special purpose financial information reported within this presentation only reflects the operating Wholesale and Retail Telco segments of the Vonex Ltd group. It is recommended that reviewing
parties should read this information in conjunction with the Company’s audited annual financial report for the year ended 30 June 2017 to obtain the financial results of the Vonex Ltd group along with other
statutory financial disclosures. The special purpose financial information within this presentation has not been independently audited.









Social media v traditional communication users (millions)
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Source App Annie & Vonex



Introducing a World First...

As each one answers on the platform of
their choice, Oper8tor will connect
everyone together.

Our Voice aggregation system is a
world first and is protected by multiple
Patents.

With the ability to also aggregate contacts,
messaging, voice and with future plans for
video, Oper8tor is the only communications

app you will ever need. As new apps enter
the market, Oper8tor will include them too.

Source App Annie & Vonex




Operg8tor has unique "Call Blast™ Technology

.....and can call the users on any platform they are connected to,
simultaneously, across the globe.

To watch "Call Blast” demonstration please visit our table.



How Oper8tor makes money

Advertising In-App Purchases Voice minutes




Patent Protection in these countries.

JAPAN UNITED STATES

CHILE CHINA

AUSTRALIA
EUROPE

INTERNATIONAL

RUSSIA INDIA



Proposed Release Dates (subject to funding)

Alpha release Beta release Soft Release
Current Q3, 2018 Q4, 2018






Key People

Board of Directors

Nicholas Ong
Non-Executive Chairman

* Former Principal Adviser
in ASX Limited
(7 years experience)

David Vilensky
Non-Executive Director

« 30 years experience in
commercial law

Winnie Lai Hadad
Non-Executive Director

« Solicitor & Specialist Advisor
for China business.

Matt Fahey
Executive Director & CEO

« 20 years experience in building
& managing
telecommunications companies

Key Executives

Angus Parker
Chief Technical Officer

* World leading innovator,
with an exceptional track
record in advancing
technology

Greg King
Chief Financial Officer
« >25 years experience in

the Australian financial
services sector






Capital Structure

Shares

Capital Structure o ASm %
(million)

Existingsharesonissue | 660 | 132
Conversion of PerformanceRights | 341 | 68 | 15%
16%
Undiluted number of shares post PO | 1526 | 305 | 6%
Performance Rightsand Options | 682 | 136 | 31%
Fulydiltedshares | 2208 | a42 | 100%




Top 20 shareholders 63% ownership

Vonex Shareholder spread

Information correct at 30 June 2017



IP & Patents, $100,000.00

Oper8tor, $1,734,000.00

Core Business Expansion,
$2,000,000.00

Listing Costs, $708,600.00



Important information

This document contains summary background information about Vonex Limited (VN8) and its activities as at its release date.
This document is not a recommendation or advice about Vonex Ltd and is not intended to be relied on as advice to investors and potential investors.
It does not purport to be complete or contain all information that a person may require before investing in Vonex Ltd.

Investors and potential investors should determine their interest in proceeding with any investment in Vonex Ltd on the basis of all independent investigations that they
consider necessary or desirable and should obtain their own legal, financial, taxation and other professional advice.

This document is not a prospectus, disclosure document , product disclosure statement or offer.
It does not constitute an invitation, solicitation, recommendation or an offer to purchase or subscribe for securities.

This document contains “forward looking statements” including statements about Vonex Ltd’s current intent, belief or expectations and guidance on future earnings and
financial positions and performance.

Forward looking statements made in this presentation are believed to be reasonable at the time of release but those statements are subject to risks, uncertainties and other
factors which could cause actual results and performance to differ materially from the future results and performance expressed, projected or implied by those statements.

Forward looking statements should not be relied on as a guarantee of future performance.

No representation or warranty, express or implied, is made by any person as to the fairness, accuracy, completeness or reliability of the information, opinions and
conclusions contained in this document.

To the maximum extent the law permits, Vonex Ltd, its related companies, their directors, officers and employees, expressly disclaim all liabilities and responsibility in
respect of any loss, cost, damage or expense incurred by any person as a result of the use or reliance on anything contained in or omitted from the information in this
document, including without limitation any liability arising from fault or negligence or otherwise. The information in this document is subject to change without notice.

This presentation has been prepared based on the inputs by the management. No representation or warranty, express or implied is made as to the fairness, accuracy,
completeness or correctness of the information, opinions and conclusions contained herein.



